For Suppliers:

The Benetits of Using
leasing In Education




In this brief document, we’ll be showing you
some of the key benefits of our unique sales-aid
solution and how it will help you to close more
deals and win more business.

If you have any questions after reading through
this document, please get in touch.
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What are the

Renefits for Your
Companye




Overcoming the
Price Objection

Schools have limited capital, and with increasing budget cuts they 're
continuously tightening the purse strings making sure not to overspend.
This often means compromising on their choice of equipment or putting

off their decision entirely as other costs take priority. So how can you get
around this@

By leading with a monthly rental figure it's less formidable and the school
can more easily relate to the expense as it has a “unitised” number to
compare it to. The school knows their budget per month, per pupil, per
classroom etc. Therefore when you quote a monthly rental, you put your
customer much closer to a cost justification... and you've grabbed their
attention in the first couple of sentences.

A monthly figure gives your customers a number they can easily
relate to. That helps you even if the customer doesn’t lease.

Your customer wants to know what your equipment is worth, not what

it costs. If it's worth more than you charge, they'll buy it. However the
problem begins when you say “It costs £20,000”, What does that mean?
How much is that per monthl2 Per pupil2 Per class2 Per whatever terms
your customer thinks in?2

Leading with a monthly figure overcomes this issue and the school sees
less risk in a leasing proposition than having to outlay £20,000.
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Generate

Larger Sales

Like buying a car, if the monthly cost is within your budget, you're going to
choose the more modern, up-to-date version. School equipment, in most
cases is exactly the same. If the school has enough in its monthly budget,
theyre going to want the best equipment possible. By spreading the

cost over a few years, the school can acquire items with a higher value,
without over spending.

This is great for you as it allows you to sell higher valued products to the
schools, increasing your average order value.
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Buy now, pay later with

Deterred Payments

Deferred payments are an invaluable selling tool, which can help you
to overcome those situations when you're confronted with “we love your
product, however we've run out of budget.”

Deferred payments become particularly relevant when schools are
approaching the long summer break and are looking to acquire
equipment, but are deferring their decision until budget is available.

This is a solution we can offer to select suppliers. If this is something you'd
be interested in, please contact your account manager for more details.




Beat the
Budget Constraint

Schools often feel their budget constraints their ability to provide for the
school. As a supplier, you can help the school overcome this barrier by

providing an easy to budget payment solution. Through spreading the
cost, the school can acquire the equipment they want — when they need it.

If a school is looking to purchase some interactive whiteboards, using
capital budget they might only be able to acquire 3 or 4 at a time. Our
cost effective sales-aid plan, will give the school financial certainty
and allow them to get all of the equipment they need, standardising the
teaching environment in the process.
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Repeat business with
Upgrades

Your flexible FAE agreement makes upgrading equipment and getting
repeat sales, easy. Just like a mobile phone arrangement, upgrading

to new equipment is seamless as the school is in the habit of making
monthly, quarterly or annual payments. Invariably there is no increase to
the original payment and the school simply receives all the benefits of the
new equipment.

It's a different story if the school has paid out a large cash sum in the past,
the school will be reluctant to part with another large capital sum. Your
flexible rental plan will allow for regular updates, upgrades or “add-
ons” as the schools’ needs develop. Theyre not stuck with the original
configuration, as they would be had they paid cash.
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Keep it simple
Documentation

Our aim is to make the whole process as simple and straightforward as
possible for you and your school clients. The school’s focus should be
solely on the equipment and certainly not on finance or leasing.

Many of our suppliers have achieved this by providing their own payment
or service plan simply by rebranding our Agreement. In most cases the
school is buying ‘peace of mind" and the prospect of future satistaction,
service and support from their decision.

To make the whole process as easy as possible, we've created:

* Simple & easy to understand documentation.

* Rebrandable documents for a bespoke offering.

* A ’hand holding’ service for schools if required.
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Quick and speedy
Proposal Acceptance

For State Schools we can rapidly approve all proposals, and better yet,
there isn't @ minimum invoice value. For our premuim suppliers, we are
able to pre-approve proposals for State Schools. Get in touch with your
account manager for more information.

Deals for Academies and Independent schools should be proposed as
soon as possible and we will aim to give you an acceptance within 2
hours.

Deals for Nurseries are also welcome. As the majority of these are
commercial entities, this will require credit approval which may take, on
average, up to 4 hours.

Once processed, you will receive an e-mail confirmation of the
acceptance, together with an appropriate reference number.
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Quick, responsive

Payments

Once your equipment has been installed, and we are in receipt of

your invoice, a completed agreement and a delivery satisfaction note,
payment will be made to you within 24-48 hours. No longer do you need
to wait 90 days before receiving payment, making it far easier for you to
manage your cash flow — as you know exactly when you're going to get
paid.
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Keeping it human with our

Personal Service

Lets face it, no-one likes dealing with robots. Here at F4E you'll only work
with humans. For better or worse, we'll work closely with your sales team
and we're always here to help. Whether you need a morale boost or a
last minute quote, feel free to give us a call and we'll help you however
we can.
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Knowledge is key
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We can provide you with complimentary sales-aid training which

is aimed at showing your sales team how to use finance to their sell
equipment, as opposed to selling finance. It will show them how they

can increase their sales and provides them with ideas on how they can
overcome the most common problem they face within schools, a lack of
capital budget. The presentation lasts only 15-20 minutes and should you
wish to incorporate this into one of your sales meetings, we'd be delighted
to arrange this for you.




It you have any questions or require any more
information, please get in touch. We'll help you
anyway we can.

We're looking forward to working with you and
your educational clients.

4
funding

& fundingdeducation.co.uk o 0845 833 3644 @ suppliers@fde.co.uk

©2018, funding 4 education. All rights reserved.


http://funding4education.co.uk/
mailto:suppliers%40f4e.co.uk?subject=Suppliers%20Enquiry%20-%20Introduction

